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Disclosures

This webinar is provided for information only.

The information presented does not constitute an offer to sell, or the solicitation of an offer to buy
any financial instrument or asset class.

Material discussed does not, and is not intended to take into account the particular financial
conditions, investment objectives or requirements of individual customers. Before acting on
this material, you should consider whether it is suitable for your particular circumstances and,
as necessary, seek professional advice.

Neither Adam Johnson nor Bullseye Brief is registered with FINRA or the SEC.

Bullseye Brief is not affiliated with Interactive Brokers LLC, or any other FINRA broker-dealer.

The information provided in this presentation is believed to be accurate, but the accuracy and
completeness of the information is not guaranteed.

Past performance is not indicative of future results.
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Several dozen Best-in-Breed companies are 
reinventing our world…

Changing How we Communicate

Changing How we Consume

Changing How we Think

We will identify WHO they are and WHAT they do 
differently… they can potentially make us $$$
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Q: Why do I do this?

A: Because I LOVE it.

• 20-yr Money Manager (Merrill, Dreyfus, ING) 

• Bloomberg Anchor in the Financial Crisis 

• Princeton Economics Major 
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Our Goal: Outperformance
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Let’s Talk Growth…

Day 1
One lily pad… covers one one-billionth of a pond
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But Lily Pads Grow Quickly…

Day 20
Lily pads now cover 1% of the pond
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What Exponential Growth Looks Like

Day 30
Lily pads now cover THE ENTIRE pond
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We Are Looking 
for Lily Pads
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American Ingenuity

People and Companies 
changing the world

… and we can buy them
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Lily Pad #1… DATA

Source: Bloomberg Intelligence Source: Bloomberg Intelligence
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Data Visualization…
Why Salesforce.com is Buying Tableau

“Businesses capture maybe 1-2% of the data available to them.”
-Vala Afshar, CMO Salesforce.com



13

Where Customer Relationship Management is Going

2019 2023

“I’ve just returned from meetings around the world, and every 
CEO I met wants to talk about digital transformation.”

-Mark Benioff, Founder Salesforce.com
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Who Else Slices Data?

…to help other businesses grow.



15

What Growth Companies Do

Identify Needs We All Have

Create Solutions We All Want

Provide Services We All Love
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Lily Pad #2: 
Internet of Things (IoT)

Billions of Connected Devices

Source: Statista
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Where IoT is Happening

Source: IoT Analytics
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Keys to the Kingdom…
Global IoT Patent Leaders

Source: Bloomberg Intelligence
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Two IoT Picks
MKS Instruments (MKSI)

• Nano-manufacturing equipment

• Trades at 12.6x earnings

• 30% 3-yr growth rate

Qorvo Inc. (QRVO)

• Radio-Frequency devices

• Trades at 12.5x earnings

• 10% 3-yr growth rate
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What We’re Doing Here

Finding a Theme

Leveraging It

Buying companies with upside  
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Lily Pad #3: 
Electric Vehicles (EV)
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EVs… Everything Is Different

4x the sensors… 4x the copper
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Two EV Picks
NXP Semi (NXPI)

• World #1 in Auto (47% share)

• Trades at 11.6x earnings

• Still 35% below the QCOM bid

Aptiv (APTV)
• World #1 in EV harness wiring

• Serves all 25 largest automakers

• Trades at 14.3x earnings
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Let’s keep this simple…
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Look for Lily Pads…

Big ideas that multiply fast
Companies that make it happen
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Q&A Session

Thanks for your time today. 
Let me know if you have any questions
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